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The coverage you need.

w Liability Insurance
w Property Coverage
w Cyber Liability Coverage
w Consignment Property

w Errors and Omissions
w Employment Practices Liability
w Bonds to support your license
w Bankruptcy Court Auctioneer Bonds

We can place insurance in as little as 7 to 21 days.
Bonds

Extension 146, Stevi or sdell@ermunro.com
Extension 152, Melissa or mbromley@ermunro.com

Insurance
Extension 157, Greg or gmagnus@ermunro.com

Licensed in all 50 states

Member,
Pennsylvania Auctioneers Association
National Auctioneers Association

Pennsylvania
Auctioneers
Association
Executive Committee
President
Jeffery T. Pennington
President-Elect
Matthew Hostetter
Vice President
Jamie Shearer
Treasurer
Robert A. Ensminger
Past President
Patrick Morgan
Exec. Dir./Admin, Editor
Kimberly K. Douglass
Central Chapter Director
Terry Von Neida
Lehigh Valley Director
TBD
Northeast Chapter Director
Chuck Kindlimann
Northwest Chapter Director
Kevin Wheeler
Southeast Chapter Director
Mike Keller
Southwest Chapter Director
Darin Cole
PAA Communications
Please be sure that your email spam filters are not filtering out PAA communications. Add info@paauctioneers.org and
paauctioneers@gmail.com to your address
book.
Keep your contact info updated
Be sure to log into your GoToAuction.com
account on a regular basis to keep you
contact information up to date. This
information is connected with the PAA
website and is searchable through the
Find An Auctioneer page.
The Keystone Auctioneer is digitally published for members of the
Pennsylvania Auctioneers Association, the association of
professional auctioneers in the Commonwealth of Pennsylvania.
Members concerned with the development, promotion and
advancement of the auction profession can publicize news
events, unique auctions, or editorials by providing details of the
information to be published. We reserve the right to edit materials
submitted to meet space requirements. The PAA disclaims any
responsibility for statements made or opinions expressed in
articles appearing herein unless otherwise stated. Products or
services advertised in The Keystone Auctioneer are not directly
or tacitly endorsed by the Pennsylvania Auctioneers Association.
The statements and materials represented in the advertising are
the responsibility of the advertiser. Information included in The
Keystone Auctioneer comes from press releases, internet searches,
and member input.

Identify Yourself as a PAA Member
Demonstrate to your buyers and sellers that you are a proud member of the Pennsylvania Auctioneers Association. Use the PAA logo
in all your ads, on your business cards, on your stationery and on
your website.
If you’re not using it, we strongly urge you to proudly display the
of icial PAA logo. Logos of various resolutions can be found on the
PAA web site, www.paauctioneers.org or by emailing
info@paauctineers.org

Thank you to our 2020 Sponsors
Registration Sponsor:
E.R. Munro & Co, Inc.

Platinum Sponsors:

Gold Sponsors:
$1,250

Alderfer Auction
AuctionTime/Auction Flex
Auctioneer Software powered by
Spectrum Net Designs

$850

Northeast Chapter PAA

Central Chapter PAA
Lancaster Farming News
Sanford Alderfer Real Estate
Shearer Printing & Office
Solutions
United Merchant Processing
Assoc.

Select & Event Sponsors:

AntiqueWeek
Comly Auctioneers & Appraisers
CRS Recycling Services, Inc.
Hall of Fame
Harry H. Bachman Auctioneer
Kimberly K Auction, LLC
Mark Ferry Auctioneers, Inc.
Nevin Rentzel, Auctioneer
PA Auction Center
Rittenhouse Auction Co, LLC
Wehrly’s Auction Service

Other Important Sponsors:
Antiques & Auction News - Auctioneer Competition Advertising
Lancaster Farming News - Auctioneer Competition Advertising
Wavebid - Software for Auctioneer Competition and
Software for Fun Auction
Contact us:
info@paauctioneers.org
www.paauctioneers.org
P.O. Box 686
Gilbertsville, PA 19525
215.679.3526

Like us on Facebook

Happy 100th Birthday
Pete Stewart!

The Keystone Auctioneer ADVERTISING RATES
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1/4 Page $70/issue
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H= 3-9/16” x 1-3/4”

V= 3-9/16” x 9-3/4”

V= 2-5/16” x 3-1/2”

Mechanical Requirements: Bleed size = 8.75 x 11.25; Trim Size—8.5 x 11, Print Ready

Board of Director’s 2020 Meeting Schedule
Please note that some dates have changed from the last magazine issue
ALL PAA Members are welcome to attend the Board Meetings. Please RSVP to the PAA office at info@paauctioneers.org

September 28

November 9

Host: Hostetter Auctioneers
Beaver Falls PA

Host: E.R. Munro
Pittsburg PA

MULTI PARCEL AUCTION SOFTWARE

LIVE CLERKING AUCTION SOFTWARE

ONLINE AUCTION SOFTWARE

It’s What We Do.
www.AuctioneerSoftware.com
(866) 773-2638 | info@auctioneersoftware.com

It’s Not Just Our Name

SIMULCAST AUCTION SOFTWARE

Since 1959, Sanford Alderfer Real Estate has been a trusted
partner in our community - setting the standard for friendly and
personal service.
When it comes to your most valuable asset, call on the name you
can trust, Sanford Alderfer Real Estate.
Your solution for buying and selling residential, commercial
and investment properties.
A

Affiliate

www.AlderferRealEstate.com
2780 Shelly Road, Harleysville, PA 19438 ~ 215-723-1171

Commentary on 2020 & Surviving the COVID-19 Pandemic.

Ignite the Fire
By Patrick K. Morgan, PAA Legislative Committee Chair
Thinking back in time to New Year’s Eve, Dec. 31, 2019, I recall
feeling excited and hopeful. Being over a half century in age,
and no longer enjoying staying out all night celebrating, I
enjoyed a quiet evening with my closest family toasting the
New Year long before midnight. At midnight, I was happily
preparing for 2020 getting a peaceful night sleep. By all
indications, 2020 was going to be a banner year for me, my
partners, our business, my family, and for many auctioneers and
businesses.
My personal short story: After working a lifetime for the
family auction business, I struck out on my own with my
business partners, Auctioneer Dustin Spencer, and sons Ty and
Cole Morgan. We wanted to focus on Real Estate and Online
auctions. 2019 was good to us and we conducted numerous
successful auctions, both real estate and online antique and
business liquidations. We were BLESSED and we know it.
However, as also knew that it could take 2-3 years before our
business would really take off; year two was going to be
challenging but exciting.
And then……BOOM!...Covid 19. In March, our world, your
world, the entire world,
came to a screeching halt. We
made the decision that
we could not operate
our online and/or live
auctions according to
the governor’s
executive order. In
fact, it seemed
reasonable and
understandable that
a two week shut down was
necessary for government and medical
agencies to get ahead of this virus. Two weeks
turned into four, which turned into six, and so on.
We also applied for a waiver from the governor’s
office to conduct at least online auctions. We
heard other companies were receiving waivers or
exemptions to conduct online auctions, so we
were hopeful. Alas, like many others, we were
denied a waiver or exemption. Hmmmm…what do we do now?
We accepted our fate and adapted by focusing on getting ready
for when we were allowed to once again conduct auctions.
At the same time, PAA President Jeffery Pennington, tasked me
to being the 2020 Legislative Chairperson. George Michak
promised me I would lose my dark hair and be gray within
weeks. Yup, he was right. This new position left me in a
quandary. My personal desire after 6 weeks was to put my
license at risk and get back to conducting auctions. My
professional desire was to trust the recommendation from the

PAA leadership to NOT risk disciplinary action, and continue
waiting for “Green”. About that time the PAA finally received a
response, after a second request for guidance, from the
governor’s office. That response was, despite some online
auction companies receiving waivers or exemptions, “ONLINE
AUCTIONS WERE NEVER PROHIBITED”. Kudos to the
auction companies that continued to operate without
disciplinary actions. Good news? ...Yes. Frustrating? ...Yes. In
addition, counties went from red to yellow to green phases in a
relatively short period of time. So here we go. The Patrick
Morgan Auction Services, LLC team then went into full gear
and slated several auctions for June, July, and August. Many of
our fellow member auctioneers also kicked into high gear and
prices are now soaring.
Here we all are in July 2020, seven months into a year many of
us anticipated to be “the best year yet”, and four months into a
social and business crippling pandemic pandemonium. Live
and Online auctions of almost every asset are once again
booming. Unfortunately, not everyone or every company will
survive the recent months and Covid-19. Many will survive but
not with out scars. And yet others will emerge and thrive. As
20/20 is considered “perfect vision”, let the year 2020 be the
year of your vision and insight on how to adapt and overcome
in this whole new world of business.
Learn to embrace the technology of
auction platforms and digital marketing,
whether you’re conducting live or online
auctions.
The PAA Pres. Elect Matt Hostetter and
the board are working hard to bring you
another awesome Annual PAA
Conference with many educational
seminars to help you grow and emerge as
a stronger auction professional and
business. I am looking forward to
hearing all the 2020 pandemic “war” (and
success) stories in January. Plan now to
attend.
In closing, I’d like to give a special shout out to the Covid-19
legislative committee and team of contributors to the legislative
updates that many of you read and have expressed your
appreciation. Thank you Nick Kratz, George Michak, Tim
Keller, Phil Grosh, Jeff Pennington, Kim Douglass, Matt
Hostetter, Jamie Shearer, and many others. And thank you for
those that took the time to reach out and show the
appreciation to the PAA Board for our effort especially over the
past few months.

Wanted:
Auction & Auctioneer News
The PAA is always happy to receive your news and information for
publication and communication. We can post it on Facebook or include it
in The Keystone Auctioneer.
 Highlight prices realized with photos from your auctions
 Chapter news
 Member news
 Business growth articles
 Any auction related articles
 Spotlight Auctioneers

Name: __________________________________
Address: ________________________________
________________________________
Phone: _______________________
___ $25 (minimum)
___ $50

**contributions from corpo‐
rations must be drawn on a
personal account.

___ $100
___ Other

Please send your personal check payable to PAA PAC to:
Tom Saylor, PAA PAC Treasurer
11393 Hill St.
Felton, PA 17322
For more information or questions, please contact:
Randy Betton, Chairman
25 Nottingham Dr.
Greensburg, PA 15601
(724) 837‐7948
Cell (724) 516‐5515
fourbettons@comcast.net

Political Actions Committee Application

PAC

Submit info to
info@paauc oneers.org
Or PO Box 686
Gilbertsville PA 19525

Maximize the voice of the industry!
Every PA-licensed Auctioneer is encouraged to join. The PAC is an organization devoted to helping you with legal matters concerning your business. The PAA retains a
lobbyist to keep us informed on bills regarding auctioneers.

The PAC needs your support

Of almost 500

PAA members, less than 100 are PAC members.
The actions of the PAC benefit ALL in our industry, please consider joining the Political
Actions Committee and donating today.

Understanding Limited Liability Company
Protec ons

By Marjorie Wertz
Crea ve and Marke ng Writer
E. R. Munro and Company

According to the PA Business One-Stop Shop, an official
government website, Limited Liability Companies (LLCs)
are popular because owners have “limited personal
liabilities for debts and actions of the LLC.”

If someone is attending your auction and is injured, they
will look to you to pay their medical bills and lost wages. If
you are sued, the liability insurance will pay for an attorney
to defend you.

An LLC separates and limits your personal liability from
your business liability and debts. It acts as a buffer
between your personal assets and your business assets.
That means, if your LLC business
is sued and owes a financial
judgment, the person who won
the judgment cannot go after
your personal assets or bank
accounts, only the assets of your
business.

A Business Owners Policy (BOP) provides excellent
coverage for your business with $2 million in liability
coverage. If you own or lease equipment such as copiers,
computers, and telephone
systems, a Business Owner Policy
will pay for damage and
equipment breakdown costs. It
also provides computer software
coverage, forgery or alteration
protection and protection of
valuable documents on and off
your company property.

Limited liability protection
only goes so far
An LLC won’t protect your
personal assets in these situations:
 If you provide a personal guarantee for a business loan.
By providing your personal guarantee, you will have to
pay back the loan even if your business fails.
 Signing a contract using your own name and not the
name of the LLC. You then become personally
responsible for the financial aspects of the contract.
 Using a personal credit card to purchase something for
your business. It is your responsibility to pay the debt,
not the LLC.
 Your LLC won’t protect you if someone is injured due
to a service your business provides.
 If you lie on a loan or credit application, an LLC will
not protect you.
Although applying for the LLC designation for your
auctioneer business may be right for you, please consult
with an attorney and your certified public accountant
before making a final decision.

Complete protection
Having the LLC designation for your auctioneer business is
great, but you need complete financial security and
protection.

You can also add consignment
coverage to your insurance policy. Consignment coverage
insures the property of others in your care, custody and
control. Errors and Omissions Insurance pays the defense
costs against a claim (lawsuit) in connection with your
business.
E.R. Munro and Company can tailor an insurance policy
specific to your business needs. Call Greg Magnus at 1-877376-8676, ext. 157 or email him at gmagnus@ermunro.com.
E. R. Munro and Company has been protecting small businesses since
1885. Our family-owned company has provided bonds and insurance
for auctioneers for more than two decades. More information about E.
R. Munro is available on their website at www.ermunro.com. E. R.
Munro is also on Facebook at www.ermunro.com/go/facebook and
LinkedIn at www.ermunro.com/go/linkedin.
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PAA Auctioneer of the Year Award—2021
DEADLINE IS NOVEMBER 1, 2020

Nomination Forms are accepted from any PAA Member in good standing and from Chapters.
Name of nominee _________________________________AU #- _________ Spouse’s Name _____________________________
Address _____________________________________________ City ________________________ State _____ Zip ________

Business/Auction Information
Name of firm _______________________________________________ Position in firm _________________________________
Business address ______________________________________ City ________________________ State ______ Zip _________
No. of associates/partners/employees _______ No. of years in auct. business ______ % of time spent in auct. bus. ___________
Any auction specialties? _________________________________________ Out-of-state auctioneer licenses? ________________
Other licenses (real estate, insurance, etc.) _________________________________________ # of apprentices sponsored ______
# of years as PAA member ______ NAA _______ Advanced designations ________________________________
What offices has nominee held in his/her chapter or the PAA? _______________________________________________________

Personal/Family Information
Names of children/ages, if applicable ___________________________________________________________________________
Any family members in auction business? _______________________________________________________________________
Educational background of nominee ___________________________________________________________________________
Accomplishments/memberships in community (church, clubs, etc.) ____________________________________________________
_________________________________________________________________________________________________________

Your personal assessment of the nominee with respect to outstanding contributions to the PAA and the auction

profession during the past year (remember—this is for the current year only, not a lifetime achievement award) which exemplify
honesty, high ethical standards, willingness to share with others, and a genuine devotion to and betterment of the auction industry
over the past 12 months.
_________________________________________________________________________________________________________
_________________________________________________________________________________________________________
_________________________________________________________________________________________________________
(use additional sheet if necessary—attach photo)

Submitted by: Name ________________________________________Phone (

) ______________________

Address ________________________________________ City ____________________ State ___ Zip _________
Email ___________________________________________

Send completed form to Auctioneer of Year
chapter in charge

Southeast Chapter
Mike Keller
1525 Oregon Pike, Suite 701, Lancaster, PA 17601
(717) 898-2836 Cell: (717) 725-2487
mike@HKKeller.com

***Deadline: NOVEMBER 1, 2020

Give a copy of nomination
form, photo of nominee,
and written speech
delivered at banquet to:
Kim Douglass
PO Box 686
Gilbertsville PA 19525
(215) 679-3526
info@paauctioneers.org

before end of conference

PAA Hall of Fame Award - 2022 NOMINATION FORM

Name of nominee __________________________________________________

Spouse’s Name _______________________________________

Address ___________________________________________________ City _________________________________ State _____ Zip ________

Name of Company _______________________________________________________ Position in Company _________________________________
Business address ________________________________________________ City _______________________________ State ______ Zip _________
No. of associates/partners/employees _______ No. of years in auct. business ______ % of time spent in auct. bus. ____________
Any auction specialties? _____________________________________________ Out-of-state auctioneer licenses? ______________________________
Other licenses (real estate, insurance, etc.) ______________________________________________ # of apprentices sponsored ______
# of years as PAA member ______ NAA _______ CAI ________Other auct. organizations _________________________________________________
What offices has nominee held in the PAA? _______________________________________________________________________________________
(use additional sheet if necessary)
Names of children/ages _______________________________________________________________________________________________________
Any family members in auction business? _________________________________________________________________________________________
Educational background of nominee ______________________________________________________________________________________________
Accomplishments/memberships in community (church, clubs, etc.) ___________________________________________________
_________________________________________________________________________________________________________
Your personal assessment of the nominee with respect to honesty, high ethical standards, willingness to share with others, standing in his/her community,
outstanding contributions to the PAA and the auction profession over the past 25 years__________________
_________________________________________________________________________________________________________
_________________________________________________________________________________________________________
_________________________________________________________________________________________________________

Submitted by: Name ________________________Phone __________________ Email ______________________________________

PAA Guidelines for Hall of Fame Candidates
Nominees must be a licensed and bonded auctioneer in Pennsylvania for a minimum of 25 years and must have been a PAA member for 25 years.
Must currently be a PAA member in good standing.
Must be of good moral character.
Must also have participated in promotion of the PAA through having held an office, worked on a committee, or performed a service that furthered the PAA.
An out-of-state auctioneer member may also be considered if he or she meets all of the PAA guidelines.
This award may be given posthumously.
Each of the six PAA chapters shall be requested to submit a nominee each year.
Application forms shall be on current, pre-printed PAA Hall of Fame forms which are provided by the PAA Administrator or Hall of Fame Secretary to each chapter.
Applications must be accompanied by a photo of each candidate.
Personal assessment of each nominee shall be limited to both the space provided on the form, along with an additional 8-1/2” x 11” page with a 4” x 4” (or similar) photograph.
The Hall of Fame committee is comprised of all current Hall of Fame members, plus a president, secretary and two directors.
The application should be submitted to the Hall of Fame Committee before the
start of the next annual PAA conference.
All Hall of Fame members attending the conference will meet at a designated
time and place to vote on the inductee(s) for the following year. Members may
vote for one but no more than two to receive this award in any one year.
The winner(s) will be kept in confidence by the members, in order that the winner(s) is/are surprised when it is announced at the next year’s conference.
The PAA Administrator and the winner’s sponsor(s) will be informed of the winner’s name(s) promptly.
All remaining names submitted will be placed in a pool for three years, then will
be removed if a winning vote has not been cast for them in that period.
The PAA Administrator will be in charge of overseeing and obtaining the award
plaque(s), unless requested otherwise by the committee.

Instantly get
your buyer’s
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Variable Data Printing
Using variable data with marketing mail increases mailing response rates.

MICHAEL

BID YOUR PRICE ON APRIL 12, 10AM

SIMON

BID YOUR PRICE ON APRIL 12, 10AM

EMMA

BID YOUR PRICE ON APRIL 12, 10AM

Personalized Names

Cost Effective
Affordable
Cutting Edge
The power to personalize a piece to a
recipient’s interests and buying habits
is unprecedented in print media.
Since we have only a couple seconds
to capture attention, it’s crucial to
make a first impression that stops the
recipient in their tracks. Variable data
printing increases a marketer’s chance
of doing that by creating a piece
tailored to each reader.
- Ryan George, Biplane Productions

Contact David Lovegrove
or Clayton Nix at Shearer
Printing today to learn how to
turn your data into dollars!

(765) 457-3274

MICHAEL

BID ONLINE NOW!

DON’T MISS OUT!

ENDS JUNE 23, 6PM

AUGUST 14, 12PM

SIMON

BID ONLINE NOW!

DON’T MISS OUT!

ENDS JUNE 23, 6PM

AUGUST 14, 12PM

EMMA

BID ONLINE NOW!

DON’T MISS OUT!

ENDS JUNE 23, 6PM

AUGUST 14, 12PM

Buyer Specific Assets

Name & Asset

Also ask us about our Digital
Auction Marketing services.
Search Engine
Optimization
Google,
Facebook,
Instagram
Advertising

Website
Design

Website
Traffic Analytics

DIGITAL
MARKETING
SERVICES

Email
Marketing

Promoting

Digital Ad
Campaigns
Social
Network

The Auction Professionals First Choice for Printing, Mailing and Digital Marketing
070720_Full Pg Ad V2.indd 1

www.shearerpos.com
7/7/20 3:16 PM

online or in-person

REACH MORE BIDDERS!
Distributed through subscriptions,
shops, markets and auctions
Featuring:
Industry trends
Auctioneer directory
Calendar of events
Upcoming shows & auctions

Covering the marketplace
for antiques and auctions
for over 50 years!

Connect with us
/antiquesandauctionnews

1-800-800-1833
antiquesandauctionnews.net

Member
The Pennsylvania Auctioneers Association is the only professional trade organization for auctioneers in the
Commonwealth of Pennsylvania. Education, consumer and member benefits, legislative issues, and new ideas
in the auction industry are the PAA’s hallmarks. As a professional resource, the PAA offers many benefits:

 Promotes members’ public image
 Fights for regulation and licensing to protect our industry
 Participation from a dynamic and supportive public affairs consultant to assist with legislative monitoring and initiatives
 Association legal counsel knowledgeable about auction law
 Active Political Action Committee to maintain ongoing positive relationships with
members of the PA General Assembly
 Continuing education for advanced auctioneer certifications and designations and to
maintain licensing in states with mandatory continuing education
 Professional annual auctioneer conference for education and a large trade show to stay
on the cutting edge of auction products, services and technology
 Discounted Annual Conference registration fees.
 Committee participation, networking opportunities and awards and recognition
 Live TV (Pennsylvania Cable Network) coverage of annual Auctioneer Competitions at
the PA State Farm Show
 Informative digital magazine, The Keystone Auctioneer
 FREE business card-size ad per member in one issue annually of The Keystone Auctioneer
 50% off advertising in the Keystone Auctioneer and Directory
 Annual digital membership directory and resource guide
 Active email account: info@paauctioneers.org
 Comprehensive web site www.paauctioneers.org in partnership with
www.BidWrangler.com
 Website Calendar through www.GoToAuctions.com where you can advertise your auctions to a worldwide audience

Click here to renew online

Membership RENEWAL– 12 Month
(July 1 through June 30)
Name of Auctioneer, Apprentice Auctioneer, Auction House Owner,
Auction Company Owner, Trade Member, Associate Member, Auxiliary Member
________________________
PA License #

Designation(s)

Date

_____________________________________________________________________________________________________
Business Name

_________________________________________________________________________________________________________________________________
Address
City
State
Zip
County
________________________
Phone

_______________________ _____________________________________________________________________________
Cell
Email address

_____________________________________________________________
Website

PREFERRED CHAPTER (circle one)
REGULAR
PA Licensed Auctioneer, Apprentice,
Auction Co.
(voting)
 1 yr membership $160
 3 yr membership $405

 TRADE
$210 Non‐voting member engaged in
auction relating business for profit
(Non‐voting)

C

LV

NE

____________________________________
Birthdate

NW

SE

SW

 ASSOCIATE

 HONORARY

$85 Family/employee of a licensed
category
(non‐voting, non‐PA licensed)

(Sr. Life Member)
$0 (Age 70 or above & 25 yrs PAA
membership
(voting)
Birthdate: _________________

 AUXILIARY
$5 Supports the PAA generally a
spouse, significant other
(non‐voting)
Aux. Name: ___________________

 LIFE MEMBER
25 times annual dues

PAC MEMBERSHIP (optional): Use this opportunity to become a member of the PAA Political Action

Committee. Add an extra amount to your dues for a voice in PA government and to help keep legislation
you can live with: ____ $50 ____ $100 ____ $500 ____ $1,000 ____ other ____ $25 (min amt)
PAYMENT OPTIONS
Check or Money Order enclosed: Payable to PAA: $ ____________
Credit Card: □ Visa

□ Master Card □ Discover $

____________+ 3% Processing Fee ____________ = TOTAL $ ________

Name (as it appears on card, printed) _____________________________________________________________________ CSC # ___________ Exp. Date
___________
Account # _____________________________________________________ Signature ____________________________________________________
“Membership investment in the PAA is not deductible as a charitable contribution but may be deducted as an ordinary and necessary business expense. In
compliance with Omnibus Budget Reconciliation Act of 1993, 10% of your membership investment is not deductible as a business expense because it is
allocable to lobbying expenditures.”
OPTIONAL INFORMATION
______________________________
_____________________
______________________________________________________________
Full‐ or part‐time in auction business
Year started auctioneering
Other profession, if applicable
_____________________________________________________________________________________________________________________________
Educational background (including auction school) Professional/social memberships
_____________________________________________________________________________________________________________________________
Spouse’s name, children – any involved in the auction business?
______________________________________________________________________________________________________________________________
What specifically can the PAA do for you and your auction career? Suggestions to accomplish it?
Send completed form and payment by June 30 to:

Kim Douglass, Administrator, P.O. Box 686, Gilbertsville, PA 19525
info@paauctioneers.org, 215‐679‐3526, www.paauctioneers.org
(rev. 5/20)

Your Auction Connection in Print and Online
Welcome to Lancaster Farming!

Join the leading farming and auctions paper since 1955,
sent to 59,000 paid subscribers across the United States every Saturday.
The newspaper has four basic sections each week. Section A is breaking news,
commodity market reports and upcoming events. Section B is the family section
with the most comprehensive listings of auctions on the east coast, mailbox markets,
recipes, and 4-H and FFA news. Sections C and D are extensive listings of classiﬁed ads.

For more information about Lancaster Farming contact our Auction Specialist:
Shelley Ashcroft: 717-721-4453
SAshcroft@LancasterFarming.com

Your online equuipment and auction ﬁnder

Welcome to Lancaster Farming Locator!

Lancaster Farming Locator is the premiere online inventory of
Ag, Construction Equipment, Trucks, and Auctions. Check out
why your auctions need to be on Lancaster Farming Locator:
-ENHANCE YOUR COMPANY’S ONLINE PRESENCE
with a premium mini-website powered
by Lancaster Farming Locator
-EASY UPLOAD: Step by step directions on how
to get the maximum amount of views
- SEO BEST PRACTICES: We ensure buyers can
ﬁnd your listings quickly from any search engine

If You Were to Die This Week,
Do You Know What Would
Happen to Your Assets?
By Larry Oxenham,
American Society for Asset Protec on
The vast majority of Americans can’t answer this
question. Creating an effective estate plan ensures you
can effectively answer this question. Without an effective
estate plan, a portion of your estate will be lost to probate
costs and taxes.
What is Probate?
Probate is the legal process by which a court distributes
the assets of a deceased person according to their last will
and/or state law. The court first determines the validity of
the will and then resolves all claims from creditors and
competing claims from heirs. If you have not named an
executor to oversee the distribution of your assets, an
executor is appointed by the court.
Why Do You Want Your Estate to Avoid Probate?
It is expensive. Up to 10% of your estate can be lost to
probate costs alone. Costs may include court fees,
legal fees (to the executor of the estate, or to resolve
disputes), appraisals, and accounting services.
It is a lengthy process. While it is possible for an estate
to be “probated” in six to twelve months, it is also
common for the process to take years.
It is an invasion of privacy. Your entire estate will
become a matter of public record during the probate
process. Anyone can go to the courthouse and learn
what assets are in the estate, their value, and to whom
the assets are to be distributed. There are instances of
dishonest people
“Planning is as natural to the
searching
process of success as its
probate records
absence is to the process of
to find assets
failure.”
they can take.
How Do I Set Up an Effective Estate Plan?
The key document to an effective estate plan is a
revocable living trust. A revocable living trust enables
you to avoid probate, keep your estate private, and reduce
or eliminate estate taxes. It also ensures your assets

quickly transfer according to your wishes upon your
death. With a revocable living trust, no court action is
involved, and the property is distributed privately. Other
documents frequently used in conjunction with a
revocable living trust include a living will, medical power
of attorney, durable power of attorney, and irrevocable
life insurance trust.
Why Do Some Attorneys Recommend a Will?
Many attorneys recommend their clients create a will
without a living trust. This ensures the estate will go
through probate. Why? Because attorneys do not always
have their clients’ best interest in mind. The attorney
wants to collect the legal fees associated with probate,
and, in some states, the attorney receives a percentage of
all the assets that go through probate. The only person
that benefits from your estate going through probate is the
attorney.
Does a Revocable Living Trust Have Tax Benefits?
A Living Trust provides no income tax savings, and for
income tax purposes, it is as if it does not exist. However,
if the size of your estate is above the amount exempted
from estate taxes, the trust can be structured to reduce or
eliminate estate taxes.
Conclusion
“Setting up an effective
The vast majority of estate plan is one of the most
Americans do not loving things you can do for
have an effective
your family.”
estate plan in place
when they die, and by default, subject their heirs to the
frustrations and costs of probate. Setting up a revocable
living trust enables you to pass assets to your heirs
efficiently, and is one of the most loving things you can
do for your family.
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P@@ Co^_ of Prof_ssion[l Ethi]s
Relationship to Clients

Code of Professional Ethics Preamble
The Pennsylvania Auctioneer and Auction Licensing Act sets
forth the guidelines and requirements by which the Pennsylvania
Auctioneer may sell real estate and personal property at public
auction. The Pennsylvania Auctioneers Association PAA members are committed to support all provisions of the
licensing act and are committed to serve their customers, both buyers and sellers, with integrity and fair
dealing and actions that will serve to upgrade the image of the association and the auction industry.
Further, the goals of this association will be to improve professional relationships and to earn increased
public acceptance of the auction method. It is a fundamental belief of the Pennsylvania Auctioneers Association that our commitment to highly ethical and professional practices will strengthen our association and provide important visibility to our industry.
We intentionally welcome all auction professionals. We do this
for all persons, regardless of race, color, creed, religion, sex, age,
national origin or political affiliation. We endeavor to foster a
climate of inclusion with an environment where safety is valued,
people can feel cared for, and be given an opportunity to form
meaningful connections. We will include these same principles in
all dealings with clients, customers, and the general public.

Professional Relationships

The PAA Auctioneer shall be committed to competency in his
field of expertise and shall keep abreast of laws and regulations
which affect the type of real or personal property he is selling.
The PAA Auctioneer shall be committed to abide by
all the regulations and laws relating to his field of
endeavor.
The PAA Auctioneer shall keep abreast of the current
market values of the commodities he is selling in
order to provide the seller with accurate information
to make a proper decision.
The PAA Auctioneer shall require a written contract where the
terms and conditions are clearly stated, and where the terms and
conditions are reviewed and understood by the parties to the contract.
The PAA Auctioneer shall use his best efforts to properly advertise and promote the property being sold and represent accurately, clearly and fairly all property and merchandise being sold.
The PAA Auctioneer shall always expend his best efforts to
achieve the best possible results for his clients.
The PAA Auctioneer subscribes to the code of ethics enumerated
herein and agrees to be bound by this code of ethics.

Relationships to Public
The PAA Auctioneer shall be loyal to the PAA and will willingly
contribute his time and effort by serving the association as officer
The PAA Auctioneer shall be honest and forthright in all adverand committee member, and attend meetings and events schedtising and representation of property to be sold and shall disclose
uled by the association.
all known defects and conditions clearly and fairly.
The PAA Auctioneer shall actively encourage membership of
The PAA Auctioneer shall clearly spell out all the sales terms and
new auctioneers into the membership of the PAA.
responsibilities of the buyer and, if property is sold at “absolute
The PAA Auctioneer will willingly share his experience and ex- auction,” the sale shall be without limit, favor or reserve.
pertise with other members of the association, and all members
shall be committed to the improvement and results of the auction The PAA Auctioneer will not bid for or buy for himself any real
or personal property at an auction he is conducting or knowingly
industry, in addition to his own business.
use false bidders.
The PAA Auctioneer shall be committed to bringing buyer and
seller together in the most equitable and fair means possible and
will strive to uphold the highest level of ethical and moral practices.

P@@ History
The Pennsylvania Auctioneers Association was formed by a group of successful businessmen who knew that in
order to provide a better business environment for themselves and strengthen their share of the auction market, they
needed to work together. They invested in their futures by forming the PAA. Their purpose was to speak with one
voice to the auction industry across the Commonwealth of Pennsylvania, to the public, to governmental agencies, and to
others, and in the process obtain tools to help them make sound and profitable decisions in their auction businesses. For
70+ years, the PAA has been one of the best investments its members have made. The PAA has sought to establish and
continually improve the standard of education, ethics and performance of its members.
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